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Important note:

This presentation contains “forward-looking statements” of SCB X Public Company Limited and its
subsidiaries ("SCBX Group”) that related to financial or events of future period. Certain statements
contained In this presentation that are not historical fact are the future expectation of financial position
and results of operation, strategy and development in the markets where SCBX Group participates.
These forward-looking statements are made based on the current management view and assumption,
INncluding but not limited to prevailing economic and market conditions as at the date of this
presentation. As these forward-looking statements involve known and unknown risks and/or
uncertainties, the actual results, performances, or events may materially be different from such
statements.

This presentation, including forward-looking statements, are not and shall not be construed as
representation, warranty, forecast or projection of future performance of SCBX Group.
SCBX Group does not undertake to update, amend, revise, or supplement this presentation nor forward-looking
statements, and does not endorse or accept any responsibility for the reliance or use of any content of
this presentation and forward-looking statements.






We aim to build Robinhood into Thailand's own

Super App
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We have established a 3-step growth strategy
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We have demonstrated strong track record 1n
growing both our customer base and partners
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monetlze by expandlng our offerings

mass & above

We scaled a Affluent 1%
high-quality
customer base
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..and their Monthly spend of active ..and to

: users increased to ~2x ~4x after 2
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Robinhood in turn helped acquired new customers
for SCBX and capture more data on them

New to SCBX More transactions? Additional data
Customers acquired' with SCBX by categories captured
Robinhood users on customers
(vs. non-Robinhood SCBX (vs. non-Robinhood SCBX

customers) customers)

ith Robinhood; 2. monthly



X A New Growth Mothership
SC B Accelerating innovation to create long term value
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Our data can enable consumer analytics that can
be leveraged by other SCBX companie

Types of data collected by Robinhood

SHOPPING PREFERENCE
Rpbinhood
0 BEHAVIOR Lifestyle Data
. Py LIFESTYLE
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DEMOGRAPHY

LIFESTYLE

- Financial Data
RSSO ABILITY TO PAY WILLINGNESS TO PAY
e Potentially -
=" FINANCIAL available from
Namp Data Models can be leveraged

SCBX

by SCBX Companies



Super App to cater to key tourist populations

Delivery Services

‘roP Food and drink

H Premium mart

Medicines
and necessities
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We are exploring
an eV
subscription

business by
targeting our
large fleet of
drivers and riders
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High quality customer
base started from SCBX

Our growth Financial offerings

story is from the onset, given
SCBX expertise

unparatleled...

Ability to benefit the
entire SCBX ecosystem




We are on track to a healthy growth trajectory and
plan to fund the journey with both SCBX and
external equity

3-year financial ambitions

~30B ~4B ~1.8M 2026

Total GMV Total revenue Monthly Active Projected

in '25 in '25 User in '25 Break-Even!










